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Our
One-0On-0One
Initiative

Let It Work For You!

Would you gather a more
interested crowd if they
knew you were hosting a
well-known author
speaking about her book,
and they were to receive
that book for free at the
end of the evening?

Do you think such an event
would help you to grow
your relationship with those
in attendance?
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CREATING A
PARTNERSHIP
FOR YOUR
SMALL
BUSINESS

206-659-0665
PersonalSafetyNets.com



;ﬁ Our
One-0On-One
Initiative

Are you a small business owner
or operator - having trouble
connecting with  prospective
clients in this economy?
Personal Safety Nets® will
help youl!

You invite the audience and let
us open your door to more
business for you.

We 6detl your potential clients
understanding and thinking
about all the corners of their
Personal Safety Net - which
include you and your
services! \
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This method works!

Instead of vyour invited group
listening to another lecture on
finances, banking, or insurance,
they're going to hear your guest,
Judy Pigott, co-author of the
book Personal Safety Nets®:
Getting Ready for Life's
Changes and Challenges, and
the workbook Personal Safety
Nets®: Get Ready/Get Started,
talk to them about their own lives,
and how they can be supported
dealing with life's challenges and
changes.

In a relaxed setting, provided by."wa
you, your prospective clients will be
able to ask questions and get direct
answers from Judy - and all the
while, you'll be the beneficiary. &
How?? Easy! The evening of shared ‘;*
experiences, of discussions of =
shared values and vision, provides a |
bond, creates a team, the team of
you and your client. The shared
evening provides the entry for an M
on-going business relationship. &
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You'll strengthen your
relationship with clients
and open up doors!
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